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Property Evaluation
Farm & Construction Equipment and Transportation Equipment

There are numerous factors that inform the 
value of a piece of farm equipment, 
construction machinery, truck, or trailer. Our 
management team personally evaluates each 
piece of equipment that is contracted to us to 
sell, in order to establish a projected range of 
auction market value. At no charge to you, our 
seller, we provide you a valuation estimate of 
your assets and what to expect at auction.

Our staff uses a variety of resources to 
estimate the value of any given machine or 
implement. Our own in-house auction results 
as well as the results of other auctions 
worldwide provide a starting point for 
valuation. We first establish a range for a 
particular asset make and model, then factor 
in the following variables:

-  Age
-  Hours/Mileage
-  Mechanical Condition
-  Cosmetic Condition
-  Tires/Tracks & Undercarriage 
-  Season
-  Market Demand
-  Local & Global Economy
-  Options/Accessories/Upgrades
-  History
-  Cleanliness 
-  Title Status

This allows us to project with a high level of accuracy what you can expect your machinery to bring 
at auction. We also actively watch auctions all over the world so that we are quickly attuned to any 
market shifts as soon as they begin to happen.

Because of our experience in evaluating machinery, you can be assured that our estimates are 
reliable. You can also be assured that our marketing expertise, work ethic, and integrity will 
maximize the potential of your assets.

SOLD! www.witcherauctions.com1



We work closely with you, our seller, to discover the lien amount(s) on your equipment and 
determine an aggregate value of a given package of equipment. Often, the cumulative selling 
prices is more than sufficient to satisfy any liens. When notified of existing liens, we ask that you 
provide us with a formal payoff statement from your lender(s) with a payoff date of 14 days post 
auction. Approximately 7 days after your machinery is sold, we wire transfer the payoff amount to 
the lender to stop interest immediately. Any remaining balance, after commission is deducted is 
presented to you by check with a full, detailed accounting of each item sold, commission withheld, 
and any payoffs that were submitted.

     I owe money on my equipment, but I no longer need it.  Is my equipment worth what I owe on it?  
How do I ensure any liens are satisfied?

One of the best aspects of the auction process is that YOU get to decide when your equipment is 
sold. A call to Witcher Auctions starts the ball rolling immediately and we work promptly and 
efficiently to help our customers meet their needs. Many times the best option is for us to 
completely handle the logistics and make sure your equipment is moved to our yard in a timely 
fashion. We are experts at doing just that. Because we have a permanent, all-weather auction yard, 
we have the flexibility to harbor your machinery for as long as needed prior to our next auction 
event.

      Our company has completed a job and our excess equipment must be removed by a specific 
date.  What is the most efficient way to proceed?

Sell it. New machinery is manufactured every day… equipment that isn’t working is equipment that 
is deteriorating and therefore losing value. Very rarely does the value of a machine increase with 
time. Call us, and have your equipment marketed professionally, sold promptly, and stop the 
bleeding. Should you build up a need again, there is always machinery available for purchase.

       I have run out of work and can't afford to continue making payments on my machines. What do 
I do?

Generally, it doesn’t pay to wait. Markets do fluctuate and seasons do affect the sale prices of 
machinery somewhat. When you contact Witcher Auctions to sell your equipment, we give you a 
“no bull” evaluation of your assets. If it’s in your best interest to wait 3-6 months to sell your 
equipment we’ll tell you right up front and explain why. You can then make the best decision with 
all of the information on the table.

      I don't have to sell my equipment, but I no longer need it.  Is now the right time to sell?

An auction is the most fair and transparent means to divide assets. Should you wish to retain a 
piece or pieces of machinery from the partnership, simply purchase it at the auction and use your 
portion of the settlement as payment. All partners can be assured that fair market value was 
received for all equipment assets and our detailed accounting of sold items provides full disclosure 
and accounting of the entire transaction.

     My partner and I are going separate ways and need to fairly divide our equipment assets. Why 
is an auction the best way to resolve this?
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We are experts in equipment. With over 60 years of combined experience with machinery, our 
management can accurately identify and value virtually any type of machinery. We will guide you 
through the entire process and in the case that we don’t know the answer, you can rest assured we 
will find out. We pride ourselves on presenting our sellers with a full range of options and every bit 
of information they need to make a good decision.

     We have equipment as part of an estate.  We don't know anything about the equipment.  Where 
do we start?

The auction method of marketing assures fair market value and is an efficient way to liquidate 
distressed assets. Witcher Auctions provides a full array of services to our sellers including 
equipment transport, cleaning and repair services in addition to our marketing expertise and 
experience that makes the process easy for lending institutions. It’s as simple as a phone call and 
a one-page contract. Once the assets are sold, we provide a full, detailed accounting of every piece, 
commission and any expenses deducted.

       Our lending institution has equipment/trucks & trailers in default.Why is an auction the best 
method to recover our investment?

No other company offers the combination of expertise, commitment, and professionalism of 
Witcher Auctions. From the moment equipment is contracted, your needs are our top priority. As 
a seller, you can rest easy knowing that:

1) Your equipment is being efficiently, intelligently, and aggressively marketed from the moment it 
is contracted to one of our auctions

2) Your equipment is being held on a secure, well-lit, all weather yard that is staffed full-time by 
professionals

3) You are equipped with any pertinent information that helps you make good decisions about the 
sale of your assets

4) You can trust the track record of Witcher Auctions in meeting your needs honestly and 
transparently.

5) Cutting edge marketing strategies are being deployed on your behalf to get every dollar possible 
from the sale of your machinery.

     I have talked to several other auction companies about selling my equipment.  Why is Witcher 
Auctions the right partner?
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Marketing Plan
Successfully marketing equipment requires reaching two primary groups of buyers.
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How do we reach these buyers?

- Dealers are in the business to make money

- They expect to buy equipment at wholesale prices to make a profit BUT they are  
   generally ready and willing to buy a wide variety of equipment, at any given time, 
   and often act as buyers’ agents for end users looking for specific machinery.

-  End users are the contractors, farmers, tradesmen, loggers and transportation 
   companies that are looking for specific equipment needed for their particular 
   operation.

-  Generally, end users have a more narrow focus in their equipment search, but are 
   also willing to pay a higher price because they have a specific need.

Today's buyers have more options than ever before to search for and purchase used equipment.  
Reaching them requires more than the sign and newspaper ad from days gone by.  Witcher 
Auctions employs a full spectrum approach to equipment marketing.

  
Dealers

END
USERS



Witcher Auctions tactfully employs a wide variety of appealing and well designed print media to 
promote your machinery including:
 -  Full color, direct mail brochures and post cards
-  Major trade publications
-  Handouts
-  Auction Catalogs
-  Newspaper advertisements

We own a growing list of customers numbering over 20,000 and we selectively market to a portion of 
those customers based on their purchase activity and needs as well as maintaining relationships with 
all major print publications, strategically placing print ads that maximize the exposure of your 
equipment.

SOLD!
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Facebook, Twitter, Instagram, Google
Anyone can post on Facebook, but knowing how to use 
demographics and location to strategically place boosted 
posts and advertisements in front of REAL potential buyers 
is an art. We are continually honing our skills in the 
ever-changing world of digital marketing to take advantage 
of all the benefits these outlets have to offer our clients. We 
have 15,000+ followers on Facebook and growing. For us, 
placing advertisements on Google and social media is so 
detailed that we look for potential customers who just visit a 
particular location, and then they begin seeing ads in their 
browser or on their social media news feeds. Spooky? Yes… 
Effective? Definitely!

SOLD!

Social Media

Internet
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-   www.witcherauctions.com
-  Tractor House
-  Machinery Trader
-  Rock & Dirt
-  Machinery Pete
-  Proxibid

It used to be that having a website was a major 
accomplishment. Today, a 9-year-old child with an iPhone can 
have a website built in minutes. Witcher Auctions was one of 
the first auction companies in the Mid-South to establish a 
web presence. We continue to actively drive traffic to our 
website with social media, our print advertisements, and a 
cross-linked existence with industry leading marketing sites 
for farm and heavy equipment, trucks, and trailers. Listings 
on these sites make us visible to large amounts of web users 
worldwide and make them a click of the mouse or a tap on 
the screen away from a wealth of detailed photographs and 
information for the items we are marketing. These sites 
include:

Witcher Auctions closely monitors analytic data to see where our customers are coming from, 
where they saw us, what they looked at while on our site, how long they looked at it, where they’re 
from and what they might purchase, as well as a host of other metrics that give us insight into our 
buyers’ needs and interests, then using that data, we are able to more effectively reach new 
customers with each subsequent campaign.



Witcher Auctions maintains a list of over 8,000 active buyers and counting. We regularly send 
auction updates and listings to these customers, driving traffic to our website and bringing 
attention directly to your machinery.

Witcher Auctions employs a texting service so that we can quickly send auction alerts and status 
updates to a swelling list of over 1,000 customers. Like it or not, it’s a reality that our society 
spends a large amount of time on their phones. We take advantage of that by capturing the interest 
of buyers wherever they are.

Our permanent, all-weather auction yard consists of 50+/- acres just west of Wynne, AR on US 
Hwy 64. Over 4,400 vehicles pass our prime, highway location each day. Our lot features wide, 
easy access to trucks as well as passenger vehicles and permanent signage with high visibility, 
showing the dates of each upcoming auction. Equipment is arranged to maximize highway visibility. 
Eastern Arkansas is a farming community with a high concentration of farm equipment buyers in 
close proximity. Highway 64 is also a major cross-country throughway with coast to coast traffic 
that generates word of mouth promotion from the Carolinas to California.

One of the oldest, yet still most effective forms of marketing is old fashioned word-of-mouth. Our 
staff not only maintains close relationships with our existing customers, we actively visit other 
auctions, dealerships and tradesmen, becoming the go-to source for future equipment purchases 
in many cases. When they are in the market for a piece of machinery, Witcher Auctions is often 
their first call. 

When you contract your machinery to us to sell, we not only launch all of the advanced marketing 
tactics the 21st century affords, we regularly pick up the phone and call customers we know, 
through networking, have an interest in your asset.

SOLD!

Email

Text

Networking and Relationships

Location
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One of the beauties of our regularly held auction format is that there is no extra cost to our sellers 
for marketing. Our commission is “all-inclusive”… this means that all unloading, photography, 
online listings, cataloguing, marketing (print and digital), auction day labor, and after sale activities 
are at no extra cost to our sellers. We hold a simple, economical commission rate out of your 
settlement after items are sold and that’s it… it’s that easy.

Our events are held approximately every two months at our permanent, all weather facility in 
Wynne, Arkansas. We have an ongoing digital marketing campaign that is constantly bringing 
buyers and sellers into our marketplace.

SOLD!

Marketing Expenses & Timeline
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We send out a full color postcard to over 3,500 buyers 
and sellers who have participated in our events within the 
last 12 months as an advanced notice of the upcoming 
auction.

At the same time, we begin running digital ads and 
boosted posts on Facebook, Instagram, and Twitter posts 
highlighting the upcoming event as well as “standout 
items” already committed to the auction. Google ads are 
also created to show up as display ads on websites for 
specifically targeted demographics. These ads drive 
traffic to our website, where a growing catalog with full 
photographs is available 24/7 for potential buyers to 
peruse. Also, at this time, a listing for the upcoming 
auction is uploaded to Proxibid.com, our online simulcast 
platform. This makes the event visible to tens of 
thousands of targeted buyers visiting Proxibid.com on a 
daily basis.
 
Email blasts about the upcoming auction start going out 
on a weekly basis from Witcher Auctions to a list of over 
8,000(and growing) active email list members reminding 
them about the upcoming event and featuring highlight 
items for the auction.

We place a limited number of print ads in regional 
newspapers that cater specifically to auction buyers. 

we assemble and distribute, by mail and as handouts, a 
full color auction brochure. These brochures list more 
specific information about items contracted to the 
upcoming auction further arousing the interest of buyers. 
Our brochures go out to approximately 4,000 auction 
buyers that have been active over the last 12 months.

SOLD!

45 Days Out

30 Days Out

14-20 Days Out
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On auction day, the marketing continues right up until we say SOLD! Our highly trained roster of 
professional auctioneers and ringmen work relentlessly to persuade every last penny out of 
prospective buyers. Our friendly office staff makes registration, checkout, and questions 
throughout the day an enjoyable process for our customers… Happy customers bid higher prices, 
which means better results for our sellers.

Marketing of your particular items starts as soon as you contract Witcher Auctions to sell your 
machinery. Our customers often accelerate the process by providing us a quality photograph of 
each item to be sold, but if that’s not an option, we send a representative to your location to take 
photos and begin marketing, usually within 7 days. 

Lead time of 30+ days to market your items is the most effective scenario. As soon as your 
equipment is photographed, it goes onto our online catalog at witcherauctions.com immediately 
for the next live event and becomes a part of our aggressive marketing campaign. Machinery that 
is more desirable is highlighted to draw a maximum amount of attention to the event and the 
auction catalog, resulting in more exposure for all items in the auction.

SOLD!

14 Days Out
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Larger print ads are placed with regional newspapers and publications with photos and more in-depth 
information about the upcoming event. 

10 Days Out
A digital marketing campaign with featured search results, banner ads and an email blast is launched by 
Proxibid.com highlighting our event and specific items to its large database of active buyers.

7 Days Out
At this point our phones and email light up with potential buyers making plans to attend the auction. We have 
a full office staff to fully accommodate interested parties with everything from walk-around inspections to 
taking measurements for shipping quotes.

Live! Auction Day



Witcher Auctions takes great pride in asking little of our sellers. However, there are a few things you 
can do to make the most of the sale of your machinery:

1) Make sure your equipment is clean. Buyers can’t judge the condition of something that’s covered in 
dirt and mud, so they assume the worst. One of the easiest ways to increase the value of your asset is 
to make it clean and presentable. If you are unable to do this, Witcher Auctions has a full staff that can 
take care of it for you for a minimal, additional fee.

2) Make sure your equipment is in good working order. It’s basic logic that something that works 
properly will sell better. A machine will sell in need of repair, but it will sell much better in good usable 
condition. If your machinery needs minor repairs, we have mechanics on staff and offer these services 
to our customers at a fair hourly rate.

3) Disclose any liens against your equipment. In order for us to do our best for our sellers, we need an 
accurate and honest portrait of your needs. Even though we are problem solvers by trade, we prefer 
to be problem “avoiders”. Full disclosure up front is better for all involved parties. After the sale we can 
then promptly dispatch any payoffs necessary from the proceeds of the sale.

4) Provide clear, negotiable titles to any vehicles, trucks or trailers. Clear ownership makes for a much 
smoother selling experience. Witcher Auctions maintains an Arkansas motor vehicle dealer’s license 
and must provide buyers with a clear, transferable title unless specific disclosures are made prior to 
the sale. Buyers are less leery of items with clear titles and will give more money for these items. When 
there is a delayed title, Witcher Auctions holds auction proceeds until a negotiable title is received. 
Having clear titles at time of contract gets you paid promptly.

5) Mean what you say and say what you mean.  One of our driving principles is honesty. We will always 
shoot straight with our clients and simply ask for the same in return.

6) Allow Witcher Auctions a reasonable amount of time to successfully market your machinery. A 
winning marketing campaign isn’t built overnight. Despite the fact that we have had significant success 
selling assets with short notice and limited marketing, you, as a seller, will be better served when we 
can fully execute our marketing plan. Provide us 30 days to market your machinery and you’ll like the 
results.

Invariably, there are other opportunities along the way to make the sale of your machinery better and 
we want to work with you to do just that. However, our mission is to make your effort as minimal as 
possible with professional service, integrity, and intelligence.

SOLD!
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1)    Give an honest and fair evaluation of each client’s assets. 

2)   Be committed to excellence regardless if the asset is a $100 lawnmower or an $100,000 tractor

3)   Provide world-class marketing at no additional charge for our regularly held auction events

4)   Maintain a fair and transparent marketplace where buyers and sellers can both thrive and fulfill   

       needs

5)   Maintain our facilities to a standard that makes the auction event safe and enjoyable experience for 

       buyers and sellers

6)   Listen to our clients and understand their needs

7)   Provide a fully staffed auction yard to fully and reasonably accommodate our buyers’ and sellers’ 

       needs

We can’t give away everything for free, but we can make 
it easy. In addition to our standard service and practices, 
Witcher Auctions offers the following services for a 
reasonable price, quoted on a case-by-case basis:

-   Equipment transport

-   Washing and detailing

-   Light repairs

-   Appraisals for lending & insurance services

-   Equipment inspections

There are occasions where transporting machinery to a live event isn’t feasible or a payoff is too 
high to have a reasonable chance at success. In these instances, we also offer the following 
services:

Witcher Auctions' mission is to meet your needs. All of our services are to that end. We strive to 
have a full array of options for any situation you may be in, rather than press you into a 
“one-size-fits-all” mold. 

-   Online-only auctions… at your location or ours

-   Live auction events at your location

-   Retail listing of your machinery for sale

SOLD!

Autioneer’s Responsibilities

Additional Offerings:
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Witcher Auctions standard services are provided for a basic incremental commission:
10% Commission on the first $5,000 of each item sold
5% Commission on the remaining balance of each item sold
Witcher Auctions also charges a buyer’s premium at all of our live auctions as follows:
10% Premium on the first $2,500 of each item purchased
2% Premium on the remaining balance of each item purchased

Our buyers are completely accepting of the additional charges because of the multitude of 
services. This in turn allows us to charge less commission to you, our seller, and putting more 
money in your pocket.

For larger packages of equipment, we are happy to offer a free consultation and in many cases a 
reduced commission.
 
All add-on services are available for an additional fee. We are happy to provide a quote for each of 
these amenities.

SOLD!
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Witcher Auctions is a professional, full-service auction company based in Wynne, Arkansas. Our family 
and staff have been offering expert marketing and auction services since 1972. Specializing in 
Agricultural and Heavy Construction equipment our services primarily consist of regularly held live 
auction events on a bi-monthly basis. We also conduct online-only machinery auctions weekly. Our 
business is built on honesty, integrity, and quality service to our customers.

In the beginning....

In 1972, Kenneth Witcher decided to take action on a dream he had held since he was a small boy 
attending livestock auctions with his father. He left Wynne, AR to attend Reisch Auction College in Mason 
City, IA. Upon returning from auction school in June of 1972, Kenneth was attending a local furniture 
auction in Wynne and was asked to come to the block and sell. He was immediately offered a regular 
position and started the next week as a full time auctioneer. Kenneth and Vicki Witcher continued 
conducting Friday night and Sunday afternoon furniture and household auctions for the next several 
years.
 
In the fall of 1978, Kenneth began auctioning farm equipment for Stiles Auction Co. In 1980, Witcher 
Auctions began conducting its own farm equipment auctions, selling for retiring farmers, the US 
Bankruptcy Court, and lending institutions.
 
From that point, Witcher Auctions conducted hundreds of Farm, Construction and Business liquidation 
auctions all over the Mid-South, earning a reputation for honesty and a no-games approach to the 
auction process.

In October of 2006, after spending their lives immersed in the auction world and growing up on heavy 
equipment, Kenneth and Vicki's two sons, Kent and Kirk Witcher graduated from Missouri Auction 
School in St. Louis, MO and became licensed auctioneers themselves.
 
In 2007, Kent and Kirk Witcher became full partners in Witcher Auctions and set their sights on the 
future of the business. Incorporating new technology and marketing opportunities with the 
time-honored principles Witcher Auctions was founded on, the company began to expand.
In 2010 Witcher Auctions opened the new permanent auction yard in Wynne, AR and began conducting 
quarterly farm and construction equipment auctions. Today, the company offers live online bidding for 
all auctions as well as weekly online-only machinery auctions. Since 2010, Witcher Auctions has sold 
over $70 million in farm and heavy machinery, trucks, and trailers for clients all over the nation 
including retirements, foreclosures, job completions, and inventory reductions. Witcher Auctions 
currently employs over 60 years of combined experience in the farm and heavy equipment auction 
industry.
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Client Review’s
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"Please permit me to compliment your firm on the great work you did in selling the personal 
property at Forrest City Machine Works on October 1, 2010.
When I decided to liquidate the personal property, I looked around for references, and your firm 
came up, and your firm was highly recommended. I looked at another firm in Little Rock. I am sure 
glad that I selected your firm. You did an outstanding job. You were always professional, did what 
you said you would do, and got a great result in the sale." – D.A.H

“I’ve watched your company grow over the years and I can tell you, you guys don’t have to take 
a back seat from anyone. I am thoroughly impressed by the things you have accomplished and 
the job you’ve done selling my machinery” – B.H.

“Great people to deal with! Highly recommended company!” – J.C.

“The Witcher's are great people that know how to do business!” – J.H.
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